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LIU Yongmei, LI Li, LIU Honglian
(School of Business of Central South University, Changsha 410083, China)

Abstract: This paper reviews and analyzes the research topic, research methodology and research level of domestic and
international literature, which investigates how behavioral factors affect supply chain performance. Results show that
researches abroad tend to investigate the individual and group factors and begin to involve culture, distributing on
topics evenly, with both Experimental study and mathematical modeling employed; while the domestic papers
concentrate on individual and group level, are mainly about SCM ordination and contract, supplier relationship and
inventory, and rarely use empirical method, especially experiment method. Conclusively, behavioral supply chain
management is at primary stage in China.
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